Alter Moneta To Expand Equipment Financing
From Niagara Peninsula to Southwestern Ontario
Cross-border Corporation Plans to Double Workforce by 2012
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QUEBEC, CANADA, July 30, 2007—Alter Moneta continues to expand its commercial
equipment financing from Ontario to Western Canada and has appointed two industry
veterans to provide creative financing for a diverse and growing industrial market in the
Niagara Peninsula, Kitchener-Waterloo, Cambridge and Southwestern Ontario Regions.
This area is seeing a rebound in manufacturing and is considered a hub for transportation

and construction sectors.

Christopher Evered, Alter Moneta’s vice president of direct sales for Central and Western
Canada, reported that Viateur (Vee) Venne and Ronald (Ron) Murphy, joined his team

this month, both as business development managers.

He said the strategy in this region matches Alter Moneta’s overall corporate strategy to
double portfolio size in all of its regions. “We’re doing this by adding seasoned
professionals like Ron and Vee who have strong market knowledge, proven track records

and solid reputations,” said Evered. They both have more than a decade of experience.

Evered noted that Alter Moneta’s competitors are underestimating how sophisticated
financing customers have become, and they are going to market with younger, less
experienced personnel. He also said Alter Moneta has the distinction of serving both
Canada and the United States, and therefore is in a better position to satisfy companies

with cross-border financing requirements with better seasoned professionals.

Alter Moneta has been rapidly expanding its sales force throughout North America,
hiring professionals with both English and French language capabilities--all with proven



track records in the commercial equipment finance industry. The company plans to
double its workforce by 2012.

Murphy brings to Alter Moneta more than 18 years in direct sales roles, most previously
employed by CIT Financial Limited and their joint venture CIBC Equipment Finance
Limited, where he served in business development in middle-ticket segment for over 10

years.

Venne has previous experience at John Deere Credit, and Associates Commercial
Corporation, with his 13-year career solely dedicated to equipment leasing and finance
and with functional experience in all aspects of the business that lead to closing win-win

transactions.

He plans to serve auto manufacturers and their suppliers, as well as industrial machine
companies and the wineries of the Niagara Peninsula. Venne, who will operate from an
office in Ancaster, will also reach out to construction and manufacturing companies

extending Alter Moneta’s reach to the western side of Lake Ontario.

Murphy, based in London, is known to provide flexible financing to a diversified
clientele in transportation, construction, medical, and manufacturing sectors in
Southwestern Ontario to include Windsor, Sarnia, Chatham, London, Woodstock,
Brantford and Goderich territory. He was born and raised in London and has many

existing business relationships in this region.

“What I like about Alter Moneta is that they are intent on growing, yet they remain
focused on their core expertise of alternative, flexible financing for their customer’s
equipment acquisitions. That’s their product offering, they are not trying to be a bank,”
said Murphy. He said he will be able to offer financing for all types of equipment, for
small to large enterprises, with financed amounts to be in a range of $50,000 to $10

million.



Venne said he was attracted to Alter Moneta because they are focused on developing
long-term relationships, rather than being transaction focused. “It was the creative and
entrepreneurial nature of this company, its dedication to integrity, along with its

employees’ depth of knowledge that made this an ideal fit for me and my customers.”

They will serve a diverse array of manufacturers with alternative and flexible financing

products for which Alter Moneta is known.

Evered said Alter Moneta was impressed with Venne’s track record of gaining and
sustaining business. “Vee’s experience includes managing inventories, collections, credit
analysis and due diligence, areas of expertise that will enable him to get deals done

efficiently,” he said.

Referring to Murphy’s strengths, Evered said he is recognized for being a creative sales
strategist with strong financial analysis skills who understands the needs of clients. “Ron
is a seasoned industry professional who was recognized for excellence in customer
services, product development and execution.” He won multiple sales awards at both
CIBC Equipment Finance and Bankers Acceptance Capital where he was previously

employed.

Alter Moneta is known in the equipment leasing industry as one of the largest
independents, ranked 55 in the Monitor 100, which ranks leasing accompanies annually
based on their revenue growth and is distinguished for covering all of North America
with headquarters in both Quebec and Buffalo and a growing sales force and backing by
Bear Sterns Merchant Banking and Caisse de depot et placement due Quebec. Net assets

at year end 2007 were more than $1 billion, including auto leasing and financing.

About Alter Moneta
Alter Moneta, with headquarters in Montreal and Buffalo was established in 1998. Today it is

one of Nor t h-grdwimgindépendend fnandialaesvicegcsntpanies with
significant market presence in both the United States and Canada. The company provides

funds to purchase or lease a wide variety of new and used revenue-producing equipment for



middle-market businesses in the trucking and warehousing, construction, passenger
transport, manufacturing, and waste management sectors. Through its Vendor Finance
Group, Alter Moneta also provides financing programs for manufacturers and dealers. Its
Lutex subsidiary in Quebec provides auto-leasing services. For more information, visit

altermoneta.com.



