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Buffalo, NY, July 23, 2007—The U.S. headquarters of Alter Moneta here in Buffalo announced it has added
another sales manager for this company’s westward expansion. Christopher B. (Chris) Benitez, previously
employed by The CIT Group, joined Alter Moneta this month to expand sales and grow equipment financing

services in Colorado and Wyoming.

As a district sales manager, Benitez will arrange revolving lines of credit, equipment loans, and commercial
leases for assets used in construction, transportation and manufacturing. He will be drawing upon loyal

relationships earned during his seven years in the equipment leasing and finance industry.

He reports to Jerilyn M. Nicholsen, an Alter Moneta vice president of sales based in Novi, Mich., who joined
Alter Moneta in April, and also expanded her sales team southward, as announced last month.

Nicholsen who had observed Benitez’s success at CIT said he is “dedicated to developing and maintaining

customer loyalty well above usual standards.”

Benitez has a Bachelors of Science degree in Business Administration from Brigham Young University, Provo,
Utah with an emphasis in entrepreneurship. He said he joined Alter Moneta because he likes helping companies

grow, and he treats the company employing him as if it were his own business.

Alter Moneta is one of the fastest growing independents in North America, listed as number 55 in the Monitor
100’s ranking of top leasing and finance companies. The company has more than $1 billion in net assets,
including autos, as reported at year end, 2006. Alter Moneta has offices distributed throughout the United States
and Canada and serves companies with a wide variety of equipment needs in both countries. Established in

1998, this middle-market company plans to triple its workforce by 2012.

Benitez will operate from a Colorado Springs office to serve Alter Moneta customers in the two western states
mentioned. He will also help to develop new business, building upon industry relationships established upon

trust and a proven track record. “They simply trust that I will get things done,” he said.
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While at CIT he was recognized for being one of the top 10 salesmen nationwide and honored for expanding the
company’s presence in Colorado. Before CIT, he launched retail businesses and gained management experience
at the division level for super Target Retail Stores.

For more information on Alter Moneta, visit www.altermoneta.com.
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About Alter Moneta
Alter Moneta, with headquarters in Montreal and Buffalo was established in 1998. Today it is one of North
A me r i c a-@grosvingfindegendentsfimancial services companies with significant market presence in both the
United States and Canada. The company provides funds to purchase or lease a wide variety of new and used
revenue-producing equipment for middle-market businesses in the trucking and warehousing, construction,
passenger transport, manufacturing, and waste management sectors. Through its Vendor Finance Group, Alter
Moneta also provides financing programs for manufacturers and dealers. Its Lutex subsidiary in Quebec provides

auto-leasing services. For more information, visit altermoneta.com.
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